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Safe Harbor

This presentation has been prepared by Adaptive Biotechnologies Corporation (“we,” “us,” “our,” “Adaptive” or the “Company”) and is made for informational purposes only. The 

information set forth herein does not purport to be complete or to contain all relevant information. Statements contained herein are made as of the date of this presentation unless 

stated otherwise. This presentation shall not constitute an offer to sell or the solicitation of an offer to buy securities, nor shall there be any sale of these securities in any jurisdiction 

in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction.

This presentation contains “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange 

Act of 1934, as amended. These statements are intended to be covered by the “safe harbor” created by those sections. Forward-looking statements are neither historical facts nor 

assurances of future performance. Instead, they are based on our current beliefs, expectations and assumptions regarding the future of our business, future plans and strategies, 

our development plans, our preclinical and clinical results and other future conditions. In some cases, you can identify forward-looking statements by the following words: “may,” 

“will,” “could,” “would,” “should,” “expect,” “intend,” “plan,” “anticipate,” “believe,” “estimate,” “predict,” “project,” “potential,” “continue,” “ongoing” or the negative of these terms or 

other comparable terminology, although not all forward-looking statements contain these words.  All statements, other than statements of historical facts, contained in this 

presentation are forward looking statements, including statements regarding the ability to map adaptive immune responses to target disease states, the ability to leverage any such 

findings to advance solutions to diagnose, treat and prevent diseases; regarding our future financial or business performance, conditions, plans, prospects, trends or strategies and 

other financial and business matters; our current and prospective products and product candidates; FDA clearance or authorization of any products; planned non-IDE clinical 

studies, clinical trials and preclinical activities, research and development costs, current and prospective collaborations; the estimated size of the market for our products and 

product candidates; the timing and success of our development and commercialization of current products and product candidates; the availability of alternative therapies for our 

target markets; and the other risks and uncertainties described in our filings with the Securities and Exchange Commission including the Risk Factors and Management’s Discussion 

and Analysis of Financial Condition and Results of Operations sections of our most recently filed Quarterly Report on Form 10-Q and our Annual Report on Form 10-K, including our 

most recent Annual Report on Form 10-K filed on February 14, 2023. Although we believe the expectations reflected in such forward-looking statements are reasonable, we can 

give no assurance that such expectations will prove to be correct. Risks and uncertainties could cause actual results to differ materially from those expressed in our forward-looking 

statements. Accordingly, readers are cautioned not to place undue reliance on these forward-looking statements. Except as required by applicable law, we do not plan to publicly 

update or revise any forward-looking statements contained herein.  

Certain information contained in this presentation relates to or is based on studies, publications, surveys and other data obtained from third-party sources and the Company’s own 

internal estimates and research. While the Company believes these third-party sources to be reliable as of the date of this presentation, it has not independently verified, and makes 

no representation as to the adequacy, fairness, accuracy or completeness of, any information obtained from third-party sources. In addition, all of the market data included in this 

presentation involves a number of assumptions and limitations, and there can be no guarantee as to the accuracy or reliability of such assumptions.  Finally, while we believe our 

own internal research is reliable, such research has not been verified by any independent source.

In addition, non-GAAP financial measures are included in this presentation. Please see table in appendix for reconciliation to the most directly comparable GAAP measure.
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Q2 2023 highlights

Ensuring sustainable  
future revenue growth

◼ Q2 revenue $48.9M 

❑ +12% Y/Y, +30% Q/Q

◼ Strong clonoSEQ test volume 
growth +52% Y/Y

◼ Decline in GNE amortization   
(-29% Y/Y) expected to be 
offset by new revenue streams 

◼ Continuing to streamline org. 
and advance op. efficiencies 

❑ Delivered Q/Q 
sequencing gross margin1 
improvement

◼ Strong cash position

❑ ~$417M in cash2 as of 
6/30/23

◼ GNE programs maturing with 
key milestone achieved

❑ FDA IND acceptance for 
1st cell therapy product 
candidate

◼ Executing on novel target 
discovery in 1+ autoimmune 
disorders

Achieving operating 
efficiencies

Progressing R&D 

programs

1 Gross margin excluding milestones and amortization of GNE upfront
2 Includes cash, cash equivalents and marketable securities



4

MRD: 22% Y/Y rev. growth with laser focused strategy to increase penetration

clonoSEQ clinical test  clonoSEQ MRD Pharma

◼ Q2’23 clinical rev growth of +41% Y/Y; +10% Q/Q

◼ Q2’23 test delivered volume +52% Y/Y; +13% Q/Q

◼ All volume metrics trending the right direction

◼ Q2’23 pharma rev growth (excluding milestones) of +14%  
Y/Y; +38% Q/Q

❑ Revenue growth temporarily softening as trials are 
getting extended and portfolios reprioritized​

❑ Strong bookings reflect healthy ongoing demand 

◼ Portfolio mix by indication:

❑ ~170 active trials

❑ >60% of trials in phase 2 
and phase 3

60%20%

18%

2%

NHL

ALL

MMCLL

Q2-22 Q2-23

% clonoSEQ 
tests in
Blood

Q2-22 Q2-23

~number of 
Ordering 
Accounts

Q2-22 Q2-23

~number of 
Ordering 

HCPs

Q2-22 Q2-23

% contribution 

from 
Community

30%

37%

11%

21%

360

490 2,080

1,445
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Quarterly clonoSEQ test volume continues to reach an all-time high

7,164 
8,178 9,079 9,843

11,419 
12,823

Q1'22 Q2'22 Q3'22 Q4'22 Q1'23 Q2'23

clonoSEQ tech transfer volume from international sitesclonoSEQ US volume

17%
7,698

8,998
9,649

9%
7%

10,526

12,079
15%

13,665
13%
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MRD is evolving into an essential clinical decision-making tool in MM

Costa L, et al. EHA Abstract #S203​

HRCA = gain/amp 1q, t(14;16), t(14;20) or del(17p)

MASTER Trial

3-year PFS Rates for patients that discontinued therapy

Therapy Discontinuation

>85% of multiple myeloma patients with 
standard or high-risk genetic features 

who stopped treatment after two 
consecutive negative clonoSEQ results 

did not progress within 3 years

Standard risk

High risk

Ultra high risk
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Immune Medicine consists of steady growth toward FY’23 targets

1 Includes $0.2M from T-Detect. 
2 Includes revenue from academic services

All $ and % figures are rounded

13.8
17.5

8.4

5.5

Q2 2022 Q2 2023

Pharma services2 Drug Discovery

$22.4M1
$23.0M

❑ Impact observed in pharma services from strategic and/or 
budget reprioritization by some biopharma 

Q2’23 revenue performance

❑ Secured milestone from 1st IND acceptance 

❑ Decrease in GNE amortization starts to be offset by new 
revenue streams

3%
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GNE partnership: FDA IND acceptance for 1st cell therapy product candidate

TCRs target 
neoantigens shared 
among many cancer 

patients 

Individualized, 
patient-specific 

TCRs

• Successfully identified and characterized TCRs from 100+ patients

• Starting to build product development requirements for clinical readiness

• We are focused on standardizing and optimizing our process

• IND cleared for 1st therapeutic product candidate

• We are focused on supporting GNE in speed to the clinic for this first candidate

• 2 additional TCR data packages are under Genentech consideration

✓

✓
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On track with key strategic priorities in autoimmunity 

High unmet need

▪ Efforts underway to discover 
disease-specific targets

▪ Opportunity to bring 
targeted therapies to 
patients with autoimmune 
diseases Antibody Tx

TCR Tx

Novel Targets
MS
IBD

Against 
novel 
targets

Autoimmunity

Drug Discovery to meet the need
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Q2 2023 financial highlights

Immune Medicine

Total Revenue ($M)

21.3
25.9

22.4

23.0

Q2 2022 Q2 2023

$48.9

$43.7

+12%

+22%

+3%

MRD

Immune Medicine

All $ and % figures are rounded

MRD Revenue ($M)

Immune Medicine Revenue ($M)

[Clinical testing 
+

pharma sequencing]

1

+

+

1 Includes academic services
2 Includes $0.2M decline from T-Detect

2

1
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Q2 2023 financial highlights

P&L Driving Operating leverage

◼ Consolidate into one clinical lab in Seattle HQ

◼ Optimize lab operations with new LIMS system and 
simplified workflows

◼ Evaluation of NovaSeq

Key ongoing company-wide efforts to drive efficiencies

All non-percentage figures are shown in millions of dollars

All $ and % figures are rounded

Q2'23 Q1'23 Q2'22 Q/Q % Y/Y %

Total Revenue 48.9 37.6 43.7 30% 12%

Cost of Revenues (COR) 17.9 18.7 13.2 -4% 35%

Gross Margin % 63% 50% 70% 13% -6%

Research & Development 32.2 32.6 37.0 -1% -13%

Sales & Marketing 23.9 22.3 24.3 7% -2%

General & Admin 22.3 20.8 21.2 7% 5%

Intangible Amortization 0.4 0.4 0.4 1% 0%

Total Opex (excl. COR) 78.8 76.2 82.9 3% -5%

Total Opex (incl. COR) 96.7 94.8 96.2 2% 1%
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FY 2023 guidance

◼ Revenue: reiterate 2023 full year revenue range $205M - $215M

❑ MRD and Immune Medicine revenue represents ~55% / 45% of total revenue at mid-point

❑ >50% clonoSEQ test volume growth vs FY 2022

◼ FY 2023 operating expenses:

❑ Expect FY OPEX (including cost of revenue) below FY 2022

◼ 2H 2023 quarterly cash burn at average of ~$35M (versus ~$40M previously)
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Appendix: Reconciliation between Adjusted EBITDA and net loss attributable 
to Adaptive Biotechnologies Corporation
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